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Disclaimers

Neither 52TEN, LLC (the “General Partner”) nor its affiliate LPI Holdings, LLC (“LPI”) are registered as an investment adviser with the Securities and Exchange 
Commission or any state’s securities commission. The limited partnership interests (the “Interests”) in 52TEN Fund Ii, LP, (the “Fund”) are offered under a 
separate private placement memorandum (the “Offering Memorandum”), have not been registered under the Securities Act of 1933, as amended (the 
“Securities Act"), nor any state's securities laws, and are sold for investment only pursuant to an exemption from registration with the SEC and in compliance 
with any applicable state or other securities laws. Interests are subject to restrictions on transferability and resale and may not be transferred or resold except 
as permitted under the Securities Act and applicable state securities laws. Investors should be aware that they could be required to bear the financial risks of 
this investment for an indefinite period of time.

This presentation is being furnished to you on a CONFIDENTIAL basis to provide preliminary summary information regarding an investment in the Fund managed 
by the General Partner and may not be used for any other purpose. Any reproduction or distribution of this presentation or accompanying materials, if any, in 
whole or in part, or the divulgence of any of its contents is prohibited. The information set forth herein does not purport to be complete and no obligation to 
update or otherwise revise such information is being assumed. It is meant to be read in conjunction with the Fund’s Offering Memorandum prepared in 
connection herewith, and does not constitute an offer to sell, or a solicitation of an offer to buy, by anyone in any jurisdiction in which such an offer or 
solicitation is not authorized or in which the making of such an offer or solicitation would be unlawful. The information contained herein does not purport to 
contain all of the information that may be required to evaluate an investment in the Fund. The information herein is qualified in its entirety by reference to the 
Offering Memorandum, including, without limitation, the risk factors therein. 

A prospective investor should only commit to an investment in the Fund if such prospective investor understands the nature of the investment and can bear the 
economic risk of such investment. The Fund is speculative and involves a high degree of risk. The Fund may lack diversification, thereby increasing the risk of 
loss. The Fund's performance may be volatile. There can be no guarantee that the Fund's investment objectives will be achieved. As a result, an investor could 
lose all or a substantial amount of its investment. In addition, the Fund's fees and expenses may offset its profits. In making an investment decision, you must 
rely on your own examination of the Fund and the terms of the Offering Memorandum and such other information provided by the General Partner to you and 
your tax, legal, accounting or other advisors. The information herein is not intended to provide, and should not be relied upon for, accounting, legal, or tax 
advice or investment recommendations. You should consult your tax, legal, accounting or other advisors about the matters discussed herein. The Fund's ability 
to achieve its investment objectives may be affected by a variety of risks not discussed herein. Please refer to the Offering Memorandum for additional 
information regarding risks and conflicts of interest.

2



© 52 TEN. All Rights Reserved. | CONFIDENTIAL & PROPRIETARY  |  52ten.com

Disclaimers

No representations or warranties of any kind are made or intended, and none should be inferred, with respect to the economic return or the tax consequences 
from an investment in the Fund. No assurance can be given that existing laws will not be changed or interpreted adversely. Prospective investors are not to 
construe this presentation as legal or tax advice. Each investor should consult his or its own counsel and accountant for advice concerning the various legal, tax, 
ERISA and economic matters concerning his or its investment.

No person other than the General Partner, LPI and their principals, have been authorized to make representations, or give any information, with respect to 
these partnership interests, except the information contained herein, and any information or representation not expressly contained herein or otherwise 
supplied by the principals in writing must not be relied upon as having been authorized by the General Partner or any of its members. Any further distribution or 
reproduction of these materials, in whole or in part, or the divulgence of any of its contents, is prohibited.

An investment in the Fund has not been approved by any U.S. federal or state securities commission or any other governmental or regulatory authority. 
Furthermore, the foregoing authorities have not passed upon the accuracy, or determined the adequacy, of this document, the Offering Memorandum or 
limited partnership agreement associated with the Fund. Any representation to the contrary is unlawful. 

Certain information contained in this document constitutes “forward-looking statements” which can be identified by use of forward-looking terminology such as 
“may,” “will,” “target,” “should,” “expect,” “attempt,” “anticipate,” “project,” “estimate,” “intend,” “seek,” “aim,” “continue,” or “believe” or the negatives 
thereof or other variations thereon or comparable terminology. Due to the various risks and uncertainties, actual events or results in the actual performance of 
the Fund may differ materially from those reflected or contemplated in such forward-looking statements. The General Partner is the source for all graph and 
charts, unless otherwise noted.  

This document may present past performance data regarding the Fund and/or prior/other investments managed by the General Partner, LPI and/or their 
principal(s). This is presented solely for explanatory purposes. The Fund may face risks not previously experienced or anticipated by the General Partner, LPI 
and/or their principals, and therefore, prospective investors should evaluate the Fund on its own merits.  Furthermore, there is no guarantee the General 
Partner, LPI and/or their principals will be able to replicate the mandate, strategy, portfolio construction and risk management parameters reflected in the prior 
performance data.  Market factors and unforeseen circumstances both internally and externally may result in a wide deviation from the returns reflected in the 
prior performance data, and there is no guarantee the General Partner, LPI and/or their principals will be able to avoid and/or remediate such internal and 
external factors.  Past performance is not indicative or a guarantee of future results.      
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Partnership 

with a Purpose

Providing our 

investors peace of 

mind through a 

recession resistant 

strategy and the 

best experience in 

the industry
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Fund II Thesis

AFFORDABLE HOUSING SHORTAGE
Even before the pandemic, America was in an affordable housing crisis. As home prices and rental rates continue to grow faster than 
wages, the supply of affordable housing is shrinking at an alarming rate. This dynamic creates the highest demand in history for the most 
affordable housing option — mobile homes. 

THE WINDOW IS CLOSING
The high demand for affordable housing and the recession resistant behavior of mobile home communities have attracted intuitional 
capital. Some of the largest investment groups in the world are acquiring communities at a blistering pace. Well-known names including 
Sam Zell, Blackstone, the Carlyle Group, and even foreign investment funds are acquiring communities. 

What was once primarily a “Mom & Pop” asset and the target of negative stereotypes, is now the darling of real estate, quickly becoming 
one of the top-performing real estate investments in America. 

As institutional buyers capture market share, the window of opportunity to acquire larger communities in quality locations is closing. 
During this transition of ownership, 52TEN aims to leverage its experience and unique approach to build a quality portfolio for Fund II. 

THE OPPORTUNITY
With Fund II, Investors will gain exposure to mobile home communities through an experienced sponsor who is adept at finding quality 
value-add properties, repositioning them, and delivering a “best in class” investment experience. 
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Fund II Overview

FUND II FOCUS
52TEN aims to repeat the success of Fund I with a second fund built around recession resistant mobile home communities. Fund II will 
maintain a similar objective, but with a focus on higher quality and larger communities. 

52TEN believes: 
• Quality properties and quality locations will experience higher demand and faster rent growth
• Larger communities will attract superior debt resulting in a lower overall cost of capital
• Larger communities offer economies of scale that result in more efficient operations 
• Quality will outperform cheap over the long-term

Fund II will seek to acquire value-add assets in markets where population and demand for affordable housing are increasing. The primary 
focus will be cities in the sun belt, which are growing faster than the rest of the country and are experiencing a greater shortage of 
affordable housing. 

ACQUISITION STRATEGY
52TEN deploys a “direct to owner” acquisition strategy that focuses on properties that are not for sale. This strategy involves spending 
the time to build relationships with owners, allowing 52TEN access to properties that never hit the open market. This results in the 
acquisition of quality value-add properties, typically at a discount to replacement cost. 
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Fund II Overview

INVESTMENT PROGRAM
The Fund will invest in recession resistant real estate, with a primary target of mobile home communities, to hold in a portfolio for cash 
flow and appreciation, for an average holding period of five to seven years. 

INVESTMENT OBJECTIVES
The investment objective of the Fund will be to achieve income generation and capital appreciation with respect to the capital 
contributions of the Investors. Specifically, the Fund will aim to distribute 6% or more from cash flow, while generating a target overall 
return to Investors of 14-16% or more, depending on class of interests. 

To achieve these objectives, the Fund will acquire properties with current cash flow, but underperforming in such a manner, that when 
remedied, will provide increased performance and substantial appreciation. 

Once acquired, the Fund will add value by optimizing performance and forcing appreciation over an average holding period of five to 
seven years. 

The General Partner performs financial modeling based on what it believes to be reasonable assumptions and projections. However, an 
investment in the Fund is inherently speculative and no specific return is guaranteed. 
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Offering Terms

GENERAL TERMS OF FUND II
Classes of Interests: 
The Fund will issue Class A and Class B Interests. Investors 
making a Commitment of $1,000,000 or more will be issued 
Class A Interests and will receive a 6% preferred distribution 
from cashflow, with a 75/25 split thereafter. Investors making 
a Capital Commitment of less than $1,000,000 will be issued 
Class B Interests and will receive a 6% preferred distribution 
from cashflow, with a 60/40 split thereafter. 

Target IRR: 
The projected overall return to Investors is expected to be 
14-16% or more, depending on the class of interests. There is 
no ceiling on the return to Investors. 

Tax Advantages: 
The Fund will elect bonus depreciation in the year each 
property is acquired. Such tax benefits will be distributed on a 
pro rata basis to Investors. 

Organization:
52TEN Fund II, LP, a Delaware limited partnership (the “Fund” 
or the “Partnership”) was organized in April 2021 to operate 
as a private investment partnership. 

Equity Offering Size:
The Fund will seek to raise $30,000,000 in equity capital. In 
the event the final property to be acquired requires more or 
less capital, the General Partner may elect to increase the size 
of the offering or close the Fund short of $30,000,000. 

Interests: 
The Fund is offering its limited partnership Interests to 
eligible Investors through a private placement memorandum 
(“PPM”) under Rule 506(c) of Regulation D, as an exempt 
offering under federal and state law. 

Suitable Investor Types :
Accredited and HNW individuals, RIAs and their clients, 
managed family money, and allocators that raise smaller 
amounts from individuals in a SPV to invest as a single entity. 
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Offering Terms

GENERAL TERMS OF FUND II
Investment Term:  The Fund will acquire properties for a period of three years after the initial closing, followed by a holding period of 
five to seven years, with a ten-year terminal date. (two 1-year extensions will be allowed to wait out poor market conditions) 

Exit: At the expiry of the Fund and its extension periods the properties must be sold, unless unanimous consent is reached by GP/LP
interests. The properties may be sold at fair market value to an arms-length independent third party, to the GP and its affiliates, or to the 
GP and existing + potentially new LP members. (this third option is essentially “buying out” LPs who want out, in the event all other 
parties would prefer to stay) 

Capital Commitments:  Investors will make Capital Commitments to the Fund in the amount of $50,000 or more. Capital Commitments 
are taken on a first-come, first-served basis. Existing Investors can make further Capital Commitments but will not be required to do so. 
The General Partner has made the first Capital Commitment to the Fund in the amount of $250,000. 

Capital Calls:  As the Fund identifies a new property for acquisition, the General Partner will communicate details and estimated timing 
of the forthcoming capital call to Investors well in advance of the capital call. Capital calls will only be made to Investors with unfunded 
commitments. When the capital call is made, Investors will be obligated to wire funds to the Partnership account within 15 days.

Anti-Dilution: As the anti-dilution measure, the Fund Administrator will use a weighted daily average calculation to allocate income, loss, 
depreciation, or distribution to each Limited Partner or Class of Interests. This method ensures Investors who invest earlier receive a 
weighted benefit as compared to those who invest later. 
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Offering Terms

OPERATIONAL WATERFALL
Preferred Return From Cash Flow:
Investors will receive distributions of 6% annually, paid 
quarterly, subject to availability of cash flow. The Preferred 
Return will be “cumulative” meaning that any shortfall in a 
calendar year will carry forward.  

Excess Cash Flow:
After paying the Preferred Return, the Fund will distribute 
excess cash flow on a pro rata basis to Investors and the 
General Partner according to class. (60/40 to Class B Investors, 
and 75/25 to Class A Investors) 

LIQUIDATION WATERFALL
Preferred Return Shortfall:
Upon the disposition or refinance of a property, if any shortfall 
of the Preferred Return from cash flow is outstanding, that 
cumulative portion will be paid to Investors from proceeds. 

Return of Capital:
Remaining proceeds will be distributed to Investors as return 
of capital, on a pro rata basis until 100% of Capital 
Contributions have been returned. 

Profit Split:
Once the above items have taken place, remaining proceeds 
will be distributed on a pro rata basis to Investors and the 
General Partner according to class. (60/40 to Class B Investors, 
and 75/25 to Class A Investors) 

11
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Offering Terms

GENERAL PARTNER FEES
Fund Management:
1% annually (0.25% quarterly) on the amount of capital 
deployed.  

Acquisition:
Based on the purchase price, starting with flat fee of 100k 
for properties under $2MM, up to 2% for properties over 
$10MM.

Finance Fee:
75 bps, based on the loan amount.

No Other Fees: 
Although the General Partner will perform duties related 
to capital raising, asset management, construction 
management, and disposition, the Fund will not pay fees 
to the General Partner for those services. 

FUND OPERATIONS
Administration:
Fund II will continue to use the services of Verivest to 
provide administrative services and portfolio monitoring.

Property Management: 
Each property will be acquired through a special purpose 
entity (“SPE”), where reasonable and competitive 
management fees commensurate with market rates will be 
paid as an expense of the property. The General Partner 
may choose to perform the property management services 
or retain the services of a third party or affiliate to perform 
such services. 

Accounting: 
The Fund’s book of accounts will be prepared by a firm of 
certified public accountants, and will undergo monitoring by 
Verivest, but will not undergo an annual audit. 
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Administration

VERIVEST
In a passive investment that requires trust, Verivest acts as a neutral party “referee” to ensure the highest level of transparency and 
accuracy for investors. As the Fund Administrator, Verivest will provide the following services:

Succession Plan: 
In the event of death or incapacitation of both GP principals, 
Verivest will initiate the succession plan, wherein the Fund will 
begin winding down through a hand selected successor GP. 

Tax Support:
Verivest will provide year-end tax and dedicated accounting 
support for the Fund. 

Ongoing Verification:
The highest standard of trust and transparency is known as 
“Verified Gold” and requires verification. To maintain this 
standard, Verivest will perform institutional-grade due 
diligence on the General Partner, its principals, and assets 
owned by the Fund, on an annual basis. 

Investor Onboarding: 
As each investor makes their capital commitment, Verivest will schedule 
a private session to complete the documents, ensure AML, OFAC and 
KYC compliance, and securely store documents and sensitive data. 

Online Portal:
Each investor will receive a secure online portal where statements, 
quarterly reports, and investment documents can be viewed. 

Administration:
Verivest will perform portfolio monitoring which includes reconciliation 
of bank accounts and bookkeeping to ensure all transactions are 
accurate and in accordance with the Partnership Agreement. On a 
quarterly basis, Verivest will provide accurate reporting and quarterly 
distributions of cash flow. As properties are refinanced or sold, Verivest
will mange waterfall calculations, return of capital, and distribution of 
profits.
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Administration

STRUCTURED COMMUNICATION
The 52TEN experience includes candid communication, scheduled reporting, and on-time delivery. This includes 
the following:

Reporting
Quarterly reports will be delivered 50 days after the end of each calendar quarter. Deliverables will include a 
narrative that covers the status of each property in the portfolio, the profit and loss statement and balance 
sheet for the quarter, and an individual investor statement for the quarter. 

Distributions
Distributions are initiated together with the quarterly reporting. Investors will have the freedom to select direct 
deposit, or reinvestment of distributions. This selection can be changed at any time through the online portal. 

Taxes
Investors will receive their K1 tax documents on or before March 31st each year.   

Direct Access
You call us, you get us. Because we only take on a few projects each year, we’re able to maintain availability and 
our commitment to deliver the best experience in the industry.
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General Partner

52TEN
The General Partner for the Fund is 52TEN, LLC, an Arizona limited liability company. The members of 52TEN are Jack (Jesse) Martin and 
Nate (Nathan) Pattee.  LPI Holdings, LLC is an affiliate of 52TEN with the same members.

52TEN is a successful boutique business built on its principals’ expertise in the identification, acquisition, and repositioning of 
underperforming mobile home communities, with a unique approach to acquisitions, asset management, and the investor experience. 

BUSINESS ARCHITECTURE
52TEN was built on the EOS system, a proactive business architecture that allows companies to gain traction. (outlined in “Traction” by 
Gino Wickman) This proactive method allows for the planning, execution, and control of every component of the business, down to the 
smallest detail at each property.

Long-range vision for the business is broken down into shorter-range goals that are tackled one quarter at a time. Along the way, 
thoughtful, proactive consideration is given to each decision, with the 52TEN core values and long-range vision in mind.

In the same manner, long-range vision for each property is broken down into shorter-range goals that are tackled one quarter at a time. 
Clear expectations are set, so each team member knows what is expected of them on a daily, weekly, and monthly basis. These 
expectations are measurable and quantified by a number that allows everyone to keep score. When everyone delivers on their number, 
the long-range plan comes to life in a predictable way. And when something is off track, it is easy to notice and remedy quickly before it 
becomes a problem.
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General Partner

52TEN CORE VALUES
A company’s core values are the timeless principles that guide its founders and staff as they make decisions. Properly followed, these 
values affect every aspect of business, from the long-range vision to the day-to-day operations. The core values established for 52TEN 
align with its principals’ midwestern values, their conservative approach, and the mobile home community strategy. These values were 
established in 2016 and are still guiding 52TEN today:

16

World Class Team
We believe that each employee, contractor, vendor, 
professional, and even software solution — across every aspect 
of the business — should be world class.

Best Experience
We believe in delivering the best experience for everyone 
involved in our business. This includes the residents at each 
property, and employees, contractors, and vendors. For our 
investor partners, that means structured communication, 
transparency, timeliness, and accessibility. 

No matter who we work with, we strive to pleasantly surprise 
them with the best experience they’ve ever had.

It Will Happen
We believe that everyone on the 52TEN team needs to be aligned 
with our goals and share the unshakeable belief that “it will happen.”

Smart Decisions
We believe great investments begin with a smart decision and 
continue with a series of continued smart decisions. These include 
conservative underwriting to accommodate for surprises, the courage 
to pivot when necessary, and thoughtful consideration to short and 
long-term goals which impact the performance of each investment.  
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Team

NATE PATTEE

Nate leads the financial planning at 52TEN, overseeing the asset management and strategy for the portfolio. His experience over the last 
20 years include commercial development, commercial brokerage, real estate marketing, and portfolio management of multifamily and 
manufactured home communities. He has participated in the acquisition and disposition of over $150 million in commercial real estate. 
After graduating from Purdue University, Nate moved to Arizona and joined The Weitz Company, gaining extensive development and 
construction experience. At Marcus & Millichap, he became adept at underwriting and brokerage of commercial transactions. He spent 
four years building a successful marketing business that serviced the real estate industry before serving as asset manager for a portfolio 
of multifamily communities. In 2016, he founded 52TEN to focus on mobile home communities. Nate is known for his conservative
underwriting style, his proactive approach to asset management, and the creative strategies that allow 52TEN to outperform projections. 
He currently serves on the board of the MHCA in Arizona. Outside real estate, Nate spends most of his free time in the great outdoors, 
enjoying live music, and grilling BBQ. He lives in Phoenix with his wife and two children.

JACK MARTIN

Jack spearheads relationships at 52TEN, overseeing property acquisitions and the firm’s capital partnerships. Over the last 20 years, his 
businesses have been involved in more than $250 million in real estate projects, including land development; construction; and the 
acquisition, renovation, and disposition of thousands of properties across a variety of asset classes. After serving in the US Army, Jack 
began his entrepreneurial journey as a general contractor, specializing in land development and custom home construction. He spent 
the next 14 years with a Phoenix-based real estate capital management company, where he became adept at sourcing off-market real
estate opportunities and fostering relationships with capital partners. He joined Nate in 2016 forming 52TEN to focus on recession 
resistant mobile home community investments. Jack is known for his strong communication skills and his track record of consistently 
finding great real estate opportunities. He understands what it takes to build lasting relationships, always striving to deliver the best 
experience in the industry. Outside real estate, Jack dedicates his time to his family, the outdoors, and teaching personal development. 
He lives in Phoenix with his wife and seven (yes, seven!) children.

52TEN Founders
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Team

CHRISTINA DEXTER

DEANNA DARK

Deanna oversees training, education, and ongoing support for the on-site property management staff at all the properties in the 
portfolio. During property acquisitions and takeover, she assists with due diligence and setup of the property’s software 
programs, processes, and document storage.

Deanna is known for her integrity, loyalty, organization, and patience. Over her career, she has been involved in medical 
administration, hospitality administration and training, education, construction company bookkeeping, and on-site property 
management — all while helping each company provide excellent customer service.

Deanna and her husband live in Arizona where they raised their three children. She enjoys cooking for people; reading; traveling; 
outdoor sightseeing and bird watching; and spending time with her husband, family, and friends.

52TEN Team

Christina oversees the performance and strategy of 52TEN’s mobile home community portfolio and ensures residents 
receive the best experience possible. She hires, leads, and guides our amazing property management and maintenance 
staff, is responsible for capital improvement projects, and facilitates acquisitions and dispositions within the portfolio.

Christina has over 20 years of real estate and construction experience with commercial, mixed-use, and residential 
properties. She is a proud graduate of Arizona State University, where she earned her business degree.

When she’s not working, Christina spends her time exploring and traveling to new places, being outdoors near the water, 
enjoying good food, and spending time with family and friends.
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Team

ELYSIA PERRINE

Elysia oversees the finance department at 52TEN, including all bookkeeping and accounting. She is a forward-
thinking problem solver and is diligent in providing accurate financials in a timely manner. 

Elysia earned her Master of Science in Accountancy with honors from the University of Phoenix in 2013. After 
earning that distinction, she provided independent bookkeeping services to the real estate industry, particularly for 
owners of mobile home and RV parks. 52TEN became her client in 2018 and her permanent home in 2021.

Elysia is a wife and a mother of three who enjoys all things healthy and chocolatey. She and her family love 
adventuring to national parks and hiking – the simple things.

The extended team at 52TEN includes marketing staff, CBIZ accountants, securities and real estate attorneys, onsite staff at every park, 
mobile home renovations teams, and a host of contractors and vendors. 

52TEN Team

EXTENDED TEAM
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Track Record

PRIOR TRACK RECORD 
Prior to 52TEN, the principals acquired and sold thousands of properties across multiple asset classes, through various real estate 
market cycles. They are extremely adept at off market acquisitions and proactive asset management; key strengths that have 
contributed to decades of profitable real estate projects. 

52TEN TRACK RECORD & FUND I PERFORMANCE
52TEN has completed one full-cycle deal and is in escrow to close on it’s second.  The following pages summarize the properties 
acquired and sold over the last five years.

Coming from strong midwestern values, the principals at 52TEN have established a conservative culture and tend to under-promise 
rather than to overhype investments. Coupled with their “direct to owner” acquisition strategy, this allows 52TEN to achieve cash 
flow targets with realistic odds of outperforming projections. 

CONSERVATIVE CULTURE

• 119% - the Fund I portfolio is currently performing at 119% of acquisition projections – a testament to conservative 
underwriting and 52TEN’s ability to move the needle faster than projected

• 6% preferred distribution - Fund I delivered the 6% to investors in 2020 and is on pace to deliver more than 6% in 2021
• IRR – Fund I is on pace to deliver more than the projected IRR

Fund I Performance Highlights
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Track Record

SAFFORD RV RESORT – SAFFORD, AZ
• Full-cycle asset
• Acquired in 2018
• 3 Star park
• 92 Spaces
• Acquired off market, directly from the previous owner
• Repositioned in 18 months
• During ownership, the park performed above projections and distributed cash flow 

above the preferred return
• Sold in 2020
• Actual Investor Return: 30.86%

21
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Track Record

OASIS GARDENS RV RESORT – YUMA, AZ
• Fund I portfolio asset
• Acquired in 2017
• 3 Star park
• 147 Spaces
• Acquired off market, directly from the previous owner
• Performing above projections
• Distributing cash flow above the preferred return

CENTRAL PARK ESTATES MHP – SIERRA VISTA, AZ
• Fund I portfolio asset
• Acquired in 2018
• 2 Star park
• 64 Spaces
• Acquired off market, directly from the previous owner
• Performing at projections
• Distributing cash flow above the preferred return
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Track Record

SANTA RITA HEIGHTS MHP – SAHUARITA, AZ
• Fund I portfolio asset
• Acquired in 2019
• 2 Star park
• 50 Spaces
• Acquired off market, directly from the previous owner
• Performing above projections
• Distributing cash flow above the preferred return
• In escrow to sell 

MELODY COURT MHP – YUMA, AZ

• Fund I portfolio asset
• Acquired in 2019
• 3 Star park
• 71 Spaces
• Acquired off market, directly from the previous owner
• Performing above projections
• Distributing cash flow above the preferred return
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Track Record

PALO VERDE HILLS MHP – APACHE JUNCTION, AZ
• Fund I portfolio asset
• Acquired in 2020
• 2 Star park
• 49 Spaces
• Acquired off market, directly from the previous owner
• Performing above projections
• Distributing cash flow above the preferred return

COUNTRY BREEZE MHP – YUMA, AZ
• Fund I portfolio asset
• Acquired in 2020
• 3 Star park
• 159 Spaces
• Acquired off market, directly from the previous owner
• Performing above projections
• Distributing cash flow above the preferred return
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Next Steps

FORWARD LOOKING
Fund II will begin accepting capital commitments from qualified investors in June 2021. 

MAKING A CAPITAL COMMITMENT
Capital Commitments are taken on a first-come, first-served basis.  Prior to making a Capital Commitment, new investors will be 
required to:
• Complete the investor questionnaire
• Schedule onboarding with Verivest to complete the the Fund documents and evidence of accredited status

CAPITAL CALLS
As the Fund identifies a new property for acquisition, the General Partner will communicate details and timing of the forthcoming 
capital call to investors well in advance of the call.  Capital calls will ONLY be made to investors with unfunded Capital Commitments.  
When the capital call is made, investors will be obligated to make their Capital Contribution within 15 days. 

NEXT STEPS
For further detail about the Fund, please contact Jack Martin by phone at 602-908-9933 or by email at jack@52ten.com
You can also schedule a phone call directly on Jack’s calendar here
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